
According to USA Today, scams are more sophisticated today compared to five years 
ago because of the record amount of compromised data available on the “dark web” for 
criminals to use. Here are some of the latest scams that have bilked unsuspecting people 
out of money.  

1–You get a call from a man who says he’s with Medicare. He’s calling to verify 
your Social Security number so your new card can be issued. He says you must pay for the 
new card via credit card or wire. Be aware that there is no fee for the new Medicare card 
and no action that beneficiaries need to take to receive them. Furthermore, a legitimate 
Medicare representative will never ask for personal information via phone or email, and 
official correspondence from Medicare is sent via U.S. mail. 

2–You get a call from someone posing as a technical support representative 
with the company that manufactured your computer. The rep says your computer has  
a virus and it must be fixed immediately or you will lose all your data forever. He sends  
you a link to log into so he can access your computer remotely. Be aware that giving 
remote access to anyone will allow the entire contents of your computer—and your 
confidential information—to be copied. 

3–You get a call from someone who says he is with the Internal Revenue Service. He tells you there is a problem with your tax return 
and you could be liable to pay thousands of dollars. He tells you to give him a credit card number immediately or you will be arrested. Be aware 
that the IRS does not call taxpayers; instead, they send letters through the U.S. mail. 

4–You get a text message from your bank telling you there is a problem with your account. The message says your account has been 
locked for security reasons and you need to provide details such as your account number, password or PIN to unlock it. You are instructed to 
click on a link to a website. Be aware that financial institutions like credit unions and banks will never ask you to reveal security details such 
as your PIN or password over the phone or via text.  

How can you protect yourself and your data? 
•  Assume that every call is a scam. Ask probing questions and give them inaccurate  

information, such as the wrong name of the city you live in. 

•  Ask for the caller’s name and extension number and say you will call them back. Do not call 
the number the caller gives you; instead, call the number on the company website IF you 
already have a relationship with the company. 

•  Search the internet by typing in “X (name of company) scam” and see what comes up.  
You may find that other people have been scammed. 

•  Hang up and file a consumer complaint with the Federal Trade Commission at  
www.ftc.gov/complaint

Securities Offered Through
Raymond James Financial Services, Inc. 
Member FINRA/SIPC

Scam Alert: Medicare and More 
by A. Scott White, CFP®, ChFC®, CLU® 
President, Scott White Advisors

The
SUMMEr 2018

An Independent Registered Investment Advisor

Scott White Advisors is an Independent Registered Investment Advisor. Scott White Advisors is not a registered broker/dealer and is 
independent of Raymond James Financial Services, Inc. Investment advisory services offered through Scott White Advisors, Inc.



READ MORE ARTICLES: ScoTTWHiTEAdviSorS.coM/nEWS-MEdiA/nEWSLETTErS

We had a great Shadow Day visit with  

Chad Moran, a senior finance major at  

Florida Gulf Coast University. He’s also a 

university ambassador, honors mentor and 

student assistant. During his visit we focused 

on comprehensive financial planning.  

current Events

Scott and his wife, Adrianna, attended Hope Clubhouse’s Holiday 

Cheer event recognizing its supporters. Here are Dottie Pacharis, 

secretary of Hope Clubhouse, Scott and Adrianna. Scott is  

currently serving as the nonprofit’s board chair. 

Scott was one of many Rotarians parking cars at Jazz on the Green 

in Ft. Myers to benefit The Make-a-Wish Foundation. Pictured are 

fellow Fort Myers Rotary Club members Ian Keith, Kevin Lewis, 

Scott, Fred Anderson, Mark Stichter and Mark Vincent.

At the annual “Experts Speak” event, Scott  

is pictured here with Jordan Greenhouse,  

Portfolio Specialist for Kayne Anderson  

Rudnick Investment Management, who  

discussed “Is Small Beautiful?”. 



Through Every Stage of Life Scott White Advisors is There for You
by A. Scott White, CFP®, ChFC®, CLU® 
President, Scott White Advisors
After over a year of relatively unabated growth in stock markets around the world from November 2016 

through January 2018, in the spring of 2018 we have witnessed a return to market gyrations. Some people 

are now asking me, “Isn’t it time to make some adjustments to my investment portfolio?” My answer to their 

question is, “Why now?” You see, at Scott White Advisors we do not build investment portfolios around events 

that may or may not happen. We build investment portfolios around our clients’ lives. And if our clients’  

investment portfolios are built to navigate their families through each individual’s needs and circumstances 

regardless of market anxieties, then why would a change in an investment portfolio be warranted now?

When we begin to build investment portfolios, early in the process we start planning for the worst things that 

can happen and hope for the best. Since the worst thing we can imagine happening is that someone will die, 

we often begin our planning discussion around that topic. After all, if you die we have no more time to plan for anything else. In our 

planning process we answer questions such the ones listed below. All of these questions can be addressed with proper planning. 

• How do you plan on passing the family fortune to the next generation?   

•  Is the process planned in an efficient manner to avoid unnecessary costly delays? Who will handle the administration tasks,  

and is that  person qualified?  

• Will there be enough liquidity to meet your goals?   

• How will you provide your heirs the benefits the family fortune offers without the ability to blow it? 

Studies have shown many beneficiaries of estates blow their inheritance. One study found that one-third of people who received an 

inheritance had negative savings within two years of the event. “The vast majority of people blew through it quickly,” said Jay Zagorsky, 

an economist and research scientist at The Ohio State University in Columbus, Ohio and author of the study, which was based on survey 

data from the Federal Reserve and a National Longitudinal Survey funded by the Bureau of Labor Statistics.1  

From the title of this article, you might assume that in describing the financial planning process I would start at the beginning of life  

and work chronologically through life’s stages until I reach the end of life. But as we start the process, I prefer to address the most  

debilitating things that can happen. After death, the next worst thing I can think of happening to someone is that they become disabled 

or can’t take care of themselves. During a marriage, one spouse will often assume these duties should incapacity strike; however, who 

will provide these services for the surviving spouse? Are that spouse’s children grown, and do they live nearby? Often in Florida the 

surviving spouse’s children aren’t able to take on this role, and we’re required to plan on using professionals for care. How do we pay for 

professional care? Do we self-insure or purchase long term care insurance? When examining long term care insurance policies, please 

keep in mind that many are different, so it’s not always easy to compare them. We’ll assist you in finding the most appropriate plan to 

meet your family’s needs.

After we address planning for death, disability and the needs of the surviving spouse, the next topic we plan for is how to make it difficult 

to lose the fortune you have worked so hard to acquire. Many times, people overlook the importance of reviewing existing property 

and casualty insurance policies to determine if gaps in coverage exist and if deductibles are coordinated among their various policies.      

Once you have adequate insurance coverage, what other steps can we can to make it harder for someone to take your wealth away? Is 

your property titled correctly? Do you need the additional protection that a limited liability corporation can offer? And let’s not forget 

about the annual culprit that sucks our money from us – the IRS. We will review your tax returns annually to make sure we’re doing all 

we can to limit the negative impact the IRS can have on your family’s wealth. Also, we will help you choose the appropriate Medicare 

supplemental insurance coverage.
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Once we’ve planned for your death, possible disability, and addressed how to make it difficult to lose your fortune to a natural disaster,  

a creditor, or the IRS, we’ll want to focus on the positive things you want to see happen in your life. For many people, that includes  

making sure they have a growing income stream in retirement to minimize the damage that inflation can cause on the purchasing power 

of retirement incomes. The first step in our planning is to make sure we select an appropriate retirement Social Security benefit option 

for your needs. Also, if you have a pension plan, we want to make sure we select a suitable pension benefit. Then we’ll discuss other goals, 

such as helping grandchildren with their college education, or perhaps planning for a special family event to celebrate a milestone.   

To meet whatever goals you’d like to achieve, we’ll develop an investment strategy 

and provide you with a written investment policy statement that creates the frame-

work for a well-diversified investment asset mix that can be expected to generate 

long-term returns at a level of risk acceptable to you. This framework describes an 

appropriate risk posture for the investment of your portfolio, specifies the target  

asset allocations, and establishes investment guidelines regarding the selection of 

investment managers, permissible securities and diversification of assets. It also 

specifies the criteria for evaluating the performance of your portfolio’s assets. 

Finally, we’ll discuss how you want the world to know you once existed on this planet. 

Since we’ve already established how much you’ll need to accomplish your lifetime 

dreams and goals, how much wealth will remain? Is it appropriate to use some or all 

of this remainder to create a legacy? If so, we will begin the process of philanthropic 

planning. We’ll invite you to consider questions such as:

• What are the causes that are important to you?  

• How do these reflect your values?  

•  Do you want to tackle a cause all at once, so you can witness the good deeds your gifts produce while you are alive? Or do you like  
the idea of establishing an endowment that will support your favorite causes long after you are gone? Or is a combination of the two 
right for you?    

•  Do you want your family to participate in selecting the causes that are important? Discussions along these lines have proven effective  
in opening a dialogue to allow grandparents the mechanism for sharing with future generations the values they treasure.

At Scott White Advisors, our planning process is designed to help you plan for all the stages of your life. We help you plan for the  

unexpected, as well as for your dreams and desires. Once we work with you to develop your plan, you have our ongoing commitment to 

help you review and revise it as needed. Our motto, Managing Wealth, Serving Generations reflects our commitment to helping you and 

your family through all of life’s stages. Please let me know how we can help your family.

 1One in three Americans Who Get an Inheritance Blow It by Elizabeth O’Brien, Market Watch September 3, 2015.
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